
Mission-Driven
Capital Intelligence HOW IS SCIRISE DIFFERENT?

The funding strategy layer
before grant tools.
Grant tools find open opportunities and run the grant workflow. SciRise
prioritizes where to spend time and relationship capital.

FIND AND APPLY
Directories, open calls, and the application process

Instrumentl · Candid · AI tools

FUNDING STRATEGY
 

SciRise CapitalGraph and FunderRank

OUTPUT A match score with no published outcome test A ranking tested on outcomes in a later year

WHAT IT
HOLDS

Funder profiles, open calls, and 990 giving histories 990 and 990‑PF filings, federal award and contract
records, global development funding, audits,
disclosures and websites, resolved to the same
organizations.
See coverage ↗

No named product was tested. The comparison is against matching on funders’ published mission statements, which SciRise built and scored on the same
data.

WHAT THE GRAPH ANSWERS

Funder prediction
Who is most likely to start
giving to us.

Peer benchmarking
How we compare to
organizations funded like us.

Intermediary flows
Which DAF sponsors and
regranters fund our field, and
where attribution stops.

Landscape mapping
Where capital concentrates in
a mission or state.

USED
TOGETHER

SciRise decides where to spend relationship capital. Once the targets are set, grant tools do what they do
best: surface the open calls for those funders and run the application workflow.

CAPABILIT Y INSTRUMENTL ·  CANDID SCIRISE

Open calls, RFPs, deadlines and application workflow ✓ –

Federal award and contract records connected to the same organizations – ✓

Global development funding, audits and disclosures on the same organizations – ✓

Intermediaries identified: DAF sponsors, fiscal sponsors, regranters Partial ✓

Funder ranking tested on a later holdout year – ✓

39%
TOP-10 HIT RATE

~10x
stronger than matching
on published
mission statements

PREDICTION, NOT DESCRIPTION

In validation, among nonprofits that added a new funder, SciRise placed at least one eventual
new funder in its top 10 for 39% of those nonprofits, about 10 times the top-10 hit rate of
matching on funders’ published mission statements.

Patent pending.
Validation: trained on multi-year IRS 990/990‑PF filings, tested on a later holdout year never seen in training, and
replicated across multiple test windows. Population: nonprofits with three or more existing funders that added a new
one. Repeat grants excluded: the model must predict funders new to the organization. Funders SciRise does not list,
such as pure donor-advised fund sponsors, are not counted. Baseline: AI matching of each nonprofit’s mission to
funders’ published mission statements, scored on the same data.

1.6M
Resolved organizations

14M
Grants, awards, contracts

2.3M
U.S. funder-to-recipient links

$370B
Matched funding, 2024 basis

U.S. sources. Global development funding is a separate layer and is not in these figures.

Request a demo avalon.mcmullen@scirise.ai
scirise.ai
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